[image: image1.jpg]R N
NET]'IAMGE “Sales QuickTips

The know-how you need to sell the Host Access Platform
——r T






December 5, 2003

”Your instincts are correct:  replacing the code that drives your business is high-risk behavior”. 
                                                                                         Don Berman and Karen Bregar

While certainly not as headline grabbing, dramatic, or sexy as the other two options discussed in our last Sales QuickTip (see the 11-14-03 issue), this Enterprise Systems Journal article makes a strong business case for embracing and extending mainframe host applications using an integrate and leverage strategy.

Read the article to understand:
· When it is appropriate for a customer to re-platform (Rip N’ Replace) a host application?

· What three areas do host applications typically fall short?

· What questions should be asked to determine whether a host application can be extended?

· What are the three typical host application extension methods used?

· What are the pros and cons of each approach?

· What factors have led screen scraping applications to be viewed as slow and inflexible?

· When should one (or a combination) of these methods be used?

· When are more invasive host application extension methods justified?

Unless it is a situation where ideological or political factors are forcing a change to a new architecture, in most cases NetManage can extend and transform host applications into fast, contemporary systems with all the web features today’s users demand.  Our key differentiator:  We can do it much more quickly, with less risk, and at the fraction of the cost!

Want to see your name in lights?  Shoot me an email or voicemail with your Sales QuickTip!

Have an insight, idea, question, or comment?   Go to our sales discussion and collaboration site http://soapbox.netmanage.com and let your voice be heard.

Good Selling!

Mark Ouyang
Sr. Manager, Sales Enablement
phone:  408-342-7116

